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Sales Process Templating - SPT

Mia OAOKANPWPEVN TIPOCEYYION OTIS TWANCEIS TTOU AVIAVAKAG
TS 101aITEPOTNTES KABE €TaIPEITg
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MPAIrMATOIOIEITAL To mpoypappa

i EV6O€H|X€|pnO|OKG: Y€ 6o0UG €XOUV CUUUETAOXEI O€ EKMAiOEUTN MWANTEWY, €iTe
Me 6UVOTOTHT€§ I'IpOOOp}JOYI"]g WG EI0NYNTES EiTE WG aKPOATES efval Kovh n drown Ot N
(UAN, 6Ide€IO, enimedo) avarmugn SegloTNT®Y MOANONG Kal SIAXeiPIoNg Twv MWARCEWY

OTIg |6|o|tepémteg KdBe rmeAdtn Sev emtuyxavetal anAdg pe tnv mapakoAolBnon
tunonoinpévwy oepivapiov. H exnaideuon eivar avaykaia,
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aAAG OxI IKavh and pdvn TG MOTE VA MPOTOMTE! TIG
anapaitnteg Oe&IdTNTES KaBMS Kal TO MEAKTIKO ArMOTEAETHQ,

OTO 0r10i0 €V TEAEI OAOI GTOXEUOUV.

["la 1o okomd autd epapPdzoupe O TIOANES ETTIXEIPNTEIS TN
diadikaoia BeAtiwong SPT - Sales Process Templating rou
oTtnpizetal o€ TPEIg KUPIoUg AEoveg h gacelg: MovieAoroinon
g diadikaoiag nOANong - Exriaideuon - Coaching. Ta péxpl
onpepa anoteAéopuata eival e€aipetikd. O1 idiol o MwANTéG
€ival oAU o SeKTIKOi O€ exmaideuan Mou otnpizetal oTo SIKO
ToUg TPoMo Soulelds kai e t diadikaaia On-the-Job
Coaching (OJC) katopBovoue va METUXOUPE OUTIaoTIKA Kal
opath PeAtiovon twv SeEioTATwV.

Mia mANpNg e@apuoyn cuvnBwg anaitel APKETO XPdVOo Kal
MpoomdBela, wg EENG:

1. IxedI00UOG TOU HOVIEAOU TIPOCEYYIoNG OTNV MMANON.
Me v anooToAn KAatdAANAWY epwtnpatoAoyiny o€ apuddia
OTeAéXN NG €TAIPEiag yia Tov kaBopiopd tou embupntou,
BéATIoTOU TPOMOU MAOANGNG KAl HE TNV EMEEEQYAOia TV
arnoOWEWV ToUg o€ auvduaoud pe to poviéAo Sandler,
KaTaAAYyOUpE 0To emBupntd HovtéNo avagopds. To Hovté-
Ao Eekiva ouvnBug pe T diadikacia eEelpeang kal ermAoyng
UroWn®icV MEAATOV, MPOXwPd OTNV €MBUUNTA MPOCEyyYIon
NG CUVOAAAYAG e ToV MEAATN Kal @BAvVel €wg Kal T
SIOXEIPIoN TOU UPICTAPEVOU TTEAATOAOYIOU.

2.’Enetal eknaideuon twv NMwANTOV, 06 KATAAANAEG,
oAlyopeAeic opddeg. H exmaideuon mpayuatorioieitar Ye
Bdon 1o povtéNo mou éxel exmovnBei kal ouvnBwg arartel
16 1 24 Gpeg avd opdda (dinuepo n TpINPEPO). EmmAéov,
Ol TIPOICTAYEVOI TV MWANTGV S1ddoKOoVTal TS VA KOOUTod-
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pouV TNV opdda Toug o€ €I8IKO TIPOS TOUTO TEWIVAPIO KAl

106

éxouv tnv eukaipia va kaBodnynBouv kai ol {diol otV TN

Sand|el‘ Tl‘ail‘lil‘lgw @don, Tou coaching.




Sandler Training

3. Metd v exmaideuon akoAouBei n diadikacia kaBodnynong Kal otn ouvéxela kaBodnyei diadoxika kar toug dUo.
(coaching) mou uAoroleital pe dUo MapAAANAOUS TPOMOUG: Tov MWANTA ®S MPOG TNV TAENCN TNG TIPOCEYYIONG TIOU €XEl
Apevog ae 0AlyOwpPeS ouvavtnaelg (classroom coaching) KaBiepwBel kal TOV MPOITTAPEVO WG TPOG TO TIWS
HE TIG OPAdES TTOU €ixav eKMAISEUTE], JE TUXVOTNTA Va «KOOUTOAPEI» ArOTEAECHUATIKA TOV MWANTA TOU.

ia ouvavinon avd 800 efdoudodes. Tt ouvavtioeig ErmmAéov otoixeia, mou uroBonBolv tnv mpoaéyyion SPT

ouzNToUVTal EKTEVAS O EUMEIPIES TWV MWANTOV KATd TNV , , , , )
anoteAoUv N ekmidvnon EISIKAOV SEIKTQV yid agloAdynon Tng

. ) N . ]
€cpaappioyf oV MPAEN ToU HoVTEAOU Kai Bivovial odnyies uloBétnong twv Seglotntwy (KPIs), n ekrdvnon epyaleinv

Kal UrooTAPIEN yia TNV MANPEDTEPN SUVATA €QAPUOYN TOU. , 3 , , ,
amoTUM®ONG YIa XpNan OTIS EMOKEWEIS OTOUS TEAATES, K.4.

Awetépou, e tn pefodo “On-the-Job Coaching” ollgpuva H mpooéyyion mepihapBaver emiong afioAdynon tewv Sekioth-

e v oroia o “coach” tng KPMG cuvodelel mwAnth ) . . ,
TRV MPIV KAl JETA KaBOg Kal TS arapaitnteg 10pBwtikég

Kal MPOIOTAUEVO OTNV EMIOKEWN TOUG O€ UMOWN@IO MEAAGTN

evépyeleg GmoTe autod KpIBel avaykaio.

To oxnpa mou akoAouBei pag divel pia cuvoAikn eikéva Tng diadikaciag SPT
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H erapeia nov Oa anoyacioe va «kdver 1y Srapopd» xar
va emxepijogr paa oopeprj npoondleia enevivoviag xpovo
xaw xpijuarae yia evantvéy wv nwljoswy g, Oa felnidoe ®ilimmog Zaxos
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