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MPATMATOIOIEITAL: To oepvapio
° EV60€|‘|IX€IpnO'IOKC'IZ To mpdypappa “Banking Platform Representatives” ameuBuvetal

p p 0€ OAO TO MPOOWITIKG EVOS KATAOTAWATOS TPAMEZAS TMOU AUETT
Me SuvatdtnTeg MPooapHoyns P g HOTOS Tpdriezas Tiou Ay

(UAN, SiGpkela, enimedo)
oTIS 101aITEPOTNTES KABE MEAATN

6g oepIvapiou:

N €UPECO EPXETAIl O€ ETIKOIVAVIA PE MEAATES. To PHOVIEAO

7

aMnAeridpaong pe reAdn (Customer Interaction Model - CIM)

Kok

anoteAeital ané Prhipata mou okonod €xouv va avartiuiouy

OUYKEKPIUEVESG CUUTIEPIPOPES, OI oroieg evBappUvouv TV

o AIEHlXEIpnO'IGKd QVArTTUEN HAKPOXPOVIKV OXECEWV UE KABe Urownio MeAGTN o€
(OVOIXTO): oroladnnote otiyun ouvalhayng n enaeng. To CIM propei va

; XpnolporoinBei dpeca autouoio wg rpdTturo ard k&Be Tpdreza.
Aldpkeia:

AUO npéPeEg - 16 wpeg
(09:00-17:00) 2. Kriowo tng oxéong

Huepopnvieg Ale€aywyng: 3. Suvéxion g oxéons
10-11/05/2010 4. Avamrruén tng oxéong

Meté 1o oepIvapIo of CUPPETEXOVTES Ba eival oe Béon va:

Ta Prpata tou JoviéAou eivar::
1. Avayvwpion tng oxéong

e avarmUooouv OXETEIg eurnotoolvng (bonding) We MEAATES rmou
€10€pX0VTal OTO KATAoTNHa

® MPOCPEPOUV UTTNPETIES OTOUS MEAATES AV® TWV TIPOTOOKICV
TOUG

® MPowBoUV EKEiVA TA TPAMEZIKA MPOIOVTA Kal UMNPETIES
rou Sivouv AUon oTig avAykeg TV MEAATOV

® avarntUooouV POKPOXPOVIEG OXETEIS CUVEQYATIAg HE TOUG

MEAATES

MeBodoAoyia

Tng dieEaywyng tou oepivapiou mponyeital pia diadikaoia
customization Tou MPoypAPpaTtog, cUPE®WVaA PE TNV ortoia
SievepyoUvtal KatdAANAES ouzZNTACEIS e Ta OTeAéXN TNg Tpdmezag
MA@ Kal PE TOUS OUUIHETEXOVTES. ZTOX0G €ival n KaAUTtepn duvatn
MPOCAPUOYN TWV TIEPIEXOUEVWV KAl TWV EKTIAIOEUTIKGOV ATKNOEWV
Kal 6paotnPIoTATwV 0TS ad hoc avAYKES TV OUPUETEXOVIWV.

21O O€EUIVAPIO XPNOIUOTOIOUVTAl Of TEXVIKES TOU CUCTANATOS
exnaideuong Sandler. Mo ouykekpipéva egapudzovtal €18IKA
OXxedIaOUEVES AOKNTEIS, ATOMIKES Kal OPadIKES, Kal avanapdotaon
POAWV. LTOX0G €ival n SIAPKAG Kal EVEQYN avIaAAayn Twv

28

EUMEINIMV TWV CUPHETEXOVIWV aAG Kal n eurnédmon twv

124

Se€loTNTRV TToU anaitoUvIal yia TNV MpowBnaon Tparezikev /

- - SM
Sand|el‘ Tl‘all‘lll‘lg UTTNPECIAV O€ VEOUG Kal ndN UMAPXOVTEG MEAGTES,




Sandler Training

ZUVONTIKO TPOypappa

1. Avayvwpion Tng Zxéong

0 H onpacia tou kaAwoopiopatog

o Greeting, bonding, nurturing

o [ n ‘otopyikn cuprepigpopd’ (nurturing
behavior) mnydzel péoa ané 1o Tpiywvo tng
Emtuxiag otig MNwAnoeig: Zuumepigopd, Texvikn,
téon

o H avaPAntikéTnta Kai o1 EMMTO0EIG OTNV
ouprepIopd pag anévavt otov MeAdtn

o Emkoivevoviag anoteAeopatikd pe Tov meAdtn

TOU EICEPXETAl OTO KATAOTNHA

2. Krioipo Tng oxéong
o EEunnpetdvrtag tov meAdtn - topal
0 APEON avTanoKpIon PE TN XPNON TwV KATAAANAWY
EPWTNOEWV
o Evepynukn Akpdaon
o Ok, Not Ok Theory
0 [MNcdg Mapéxoupe eEAIPETIKES UMNPEDIES OTOV

neAdTNn

3. Zuvéxion Tng ox€ong

o AvakaAurtovtag tov ‘T1évo’ tou meAdtn

0 Alepeuvavtag peEANOVTIKES emBupieg Tou TIEAGTN

o Avayvopion kal avianokpion otoug AUecous n
€upeooug unaiviypoug (hints) twv meAatav - The
Discovery Process

o Xrtiolwo oxéang eurotoolvng (boding & rapport)

o [Npokatapktikn Zupewvia

o Karavowvtag tnv undpxouoa katdotacn
avapopIKA HE TIS TPAMEZIKES aVAYKES TOU TEAATN

o Kavovtag Tig apXIKES / BACIKES €PWTNTEIS UECW
tou Customer Questions Template

o AvdaAuon twv Baacikov Tparezikov Mpoioviwy /
YInPeaIV yia TNV KAAUTEPN IKAVOTTOinaN TwV
AUECKV aVayKOV N HEANOVTIKGOV EMBULIOV TOU
rneAdtn

0 «BonBdvrag» tov rmeAdtn va Bpel v KATGAANAN
AJonN: péow epwTNoewy Kal lotopieg Tpitwv - Third
Party Stories

o Alaxeipion Avtipphoewv
o Aroorn®viag T SECPeEUan Tou MEAdTN

4. AvanTuin Tng oxéong

o OAokAnpmvovtag th cuvaAAayn

o Emdeikviovtag rpayuatiko evoiapépov

o Euxapiotdvtag tov meAdtn

o TeAeutaia mpooopd yia eEUNEETNON MPIV QUYEI
0 MeAdTNg amod 1o Katdotnua

0 ZU0TaoN ToU MEAGTN O€ GUVASEAPOUS
NG MAATPOPHAG

o [NMpookaAdvtag tov MeAdTN Kal MAAI 0To KATtdoTnua

To mpdypapua eival Sounpévo ws Mpog TG EVOTNTES
TTOU ava@éPOovTal Mapamdava. e KABe evotnta
UMA@PXOoUV MPAKTIKEG AOKNTEIG KAl avanapdotacn
POAWV O€ TPIABES, OTIS OTTOIES O CUUUETEXOVTES
diadoxikd «maizouv» Tov POAO Tou TEAdTN, UMAA-
AnAou kataothuatog kal rapatnenth. ‘OAol ol pdAol
eival oUUEWVOI e TN ONUEPIVA TOUG OOUAEIQ.
Eniong, oe kaBe texvikn mou SI6AOKETAl O CUUPETE-
XOVTEG EEAOKOUVTAl OTNV EQAPHOYN TNG MAVK OTNV
MPayUatikn Toug SOUAEId. ZTo TEAOG TOU CEUIVapiou
diaBétouv éva”workbook” to oroio mepiéxer GAN T
Véa MPOoéyyIon oTNV MOANCN TPATIEZIKOV MPOTOVIWY
/ UMNPETIQV Kal TNV €EEUNMNPETNON TOU TEAGTN,
aroteAei dSnAadn, To eyxeipidio Toug.
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